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®AKTOPHU IUPPOBI3AIIIL CRM Y MAJIUX TA CEPEJHIX IIAIMTPUEMCTBAX
JAEPEBOOBPOBHOI'O CEKTOPY: AJAIITOBAHA PAMKA TOE-CRM

CraTTs AOCHIKY€E TEXHOJIOTIYHI, OpTraHizalliifHi Ta 30BHIIIHI (aKTOPH, 110 BU3HAYAIOTh
piBeHb BIpoBapKEeHHS U(PpoBUX iHCTpyMeHTIB y CRM-cuctemax Manux i cepeHiX MiApUeEMCTB
(MCII) nepeBooOpOOHOTO Ta JIICOBOTO CEKTOPiB HAa 0cHOBI afantoBaHoi pamku TOE-CRM.
3anpornoHoBaHo Ki1acugikamito (GakTopiB 3a MPUPOIOIO iX BIUIMBY: IpaiBepH, 6ap'epH Ta ABOICTI
bakTopu.

Kuarouosi cioBa: CRM, nudposizauis, TOE, MCII, nicoo6poOHuii cexrop, pakropu
BITPOBAKEHHS

B ymoBax 3pocrtarouoi KOHKypeHIii Ta TpaHcdopmalii pHHKIB 1epeBOOOpPOOHOT Ta JTiCOBOI
rajgysi ympasniHHS B3aeMoBigHocuHamu 3 KiieHTamu (CRM) nHaOyBae cTpareriuHoro 3HaueHHs.
Crnenudika ceKTOopy — TpUBaJli IMKIW NocTadyaHHs, B2B-opieHTOBaHICTh, CE30HHICTH MOMUTY Ta
BHCOKa 3QJIEXKHICTh BiJl JOBFOCTPOKOBHX KOHTPAKTIB — POOUTH SIKICTh KITIEHTCHKUX B3a€MOBITHOCHH
KpuTHaHUM (pakTopom criiikocti 6i3Hecy [1]. [Ipote mudposizamis CRM y nepeBoobpoornx MCII
HAIITOBXY€EThCS HA KOMIUIEKC B3a€MOIIOB'S3aHUX Oap'epiB, CHUCTEMATHYHE BUSBJICHHS SKUX €
NePeayMOBOIO JJIsl pO3pPOOKH €(hEeKTUBHUX YIPABIIHCHKUX PIlLICHb.

Konuenryansna pamka TOE (Technology—Organisation—Environment) € mumpoko BU3HAHUM
IHCTPYMEHTOM JIJIs1 aHali3y (aKkTOpiB TEXHOIOT1UHOI agoniii [2, 3], oAHaK y cTaHAAPTHOMY BHUIJISI
HE BpaxoBye KiieHToueHTpuuHy cnenupiky CRM-cuctem. ¥ 1boMy TOCHIIKEHHI MPOMOHYETHCS
aBTOpcbka anmanrtauis — pamka TOE-CRM, po3mmupeHa 4eTBepTHM BHMIPOM pe3yJIbTaTUBHOCTI
B32€MOBIJTHOCHH SIK IILTHOBOIO (PYHKIIIE€I0 CUCTEMHU.

bazoBumu ymoBamu CRM-mudposizanii € skicte [T-indpacTpykTypu Ta iHTerpamiiina
roToBHicTh cucteMu. Cruz-Jesus et al. [4] eMnipuyHO BCTAaHOBHIIH, IO SIKICTh JAHUX Ta IHTErpallis €
CaMOCTIHHUM  TEXHOJIOTiYHUM ¢akrtopoMm, crneuudiunum came qu1  CRM-agommii. s
JepeBOOOPOOHHX MIAMPUEMCTB 1€ 0COOIMBO aKTYalIbHO: PO3PI3HEHICTh JAaHUX MK BUPOOHUUMMHU
ERP-cucremamu, cuctremMamu OONIKy JlicoMaTepialiB Ta KIIEHTCBKMMHU 0a3aMH € THUIIOBOIO
npobnemoro ramy3i. PiBeHp 1u@poBoi KOMIETEHTHOCTI mepcoHanmy BusHauae ROI Bix
BIIPOBA/KEHHS: HU3bKA IIM(PPOBa TPAMOTHICTh TaJbMy€ MPUUHATTS HOBHX 1HCTPYMEHTIB HaBiTh 32
HasBHOCTI TEXHIYHO JOCKOHAIUX cucteM [3]. Oco0nmBYy poib Bigirpae IITyYHHH iHTETIEKT: Y00 et
al. [5] ma BuOGipui 252 nignpuemctB miarBepawmm danior «lII-xapakrepuctuku — CRM-
CIPOMO>XKHICTh —> OpTraHizalliiiHa e(eKTUBHICTh — KOHKypeHTHa mepesara» (B=0,476, p<0,001),
npote 70% komnanii, mo iHTerpyoTh LI, He HiKCyIOTh MO3UTUBHOTO BIUIMBY Ha €()EKTUBHICTH —
Yyepe3 HeJOCTAaTHIO AKICTh JaHUX Ta BIACYTHICTh MIK(YHKIIIOHAIBHOT KOOpAMHALIT [5].

[TinTpuMka KepiBHUIITBA JEMOHCTPYE 3HAUYIIMA €QEeKT Ha paHHIX CTaaisX aJ oMl
(B=0,178***), mpore micist pyTuHi3amii cucreMu el epekT 3HuKae [4] — MmO CBITYHUTH MPO
craniiinuii xapaktep ii BmBYy. OpranizamiiiHa KyJibTypa, Opi€HTOBaHa Ha JaHi, (yHKIIIOHYE SK



MYJBTHILTIKATOP YCIX TEXHOJIOTIYHMX 1HBECTHLIN: 3a ii BimcyTHOCTI HaBiTh siKicHi CRM-pimenns
JeTPaayIOTh 10 PiBHS JOPOTUX aPECHUX KHUT [6]. Y 1epeBOOOpOOHMX MiIPUEMCTBAX, JIe 3HAYHA
YacTUHA KIIIEHTCHKHUX 3HaHb 30epira€Tbesi y BUTIIAAL He(hOPMAIbHUX JOMOBIIEHOCTEH 1 0COOMCTHX
3B'SI3KIB MEHE/KEPIB 3 KII€HTaMM, YNPaBIIHHSA 3HAHHAMH € OCOOJMBO KPUTHYHUM: KOMIIAHII 31
cnabkumu npakTukamu knowledge management BTpauatoTh KpUTHUHY YaCTHUHY KJII€EHTCHKOI ITaM'ATi
IIpU KOXKHIN poTalii mepcoHaiy.

3pocratoui ouikyBaHHsI B2B-KTi€HTIB 111010 IPO30POCTi, MIBUAKOCTI 0OPOOKH 3aMOBJICHb Ta
MEPCOHATI30BAHUX YMOB € MOTYXKHUM JpaiiBepom CRM-mmgposizaiii B JiCOBOMY CEKTOPI.
BopHouac KOHKYpPEHTHHH THCK BUSIBIISIE MapaJoKCATbHUN eQeKT: MPH peakTHBHIM cTpaTerii BiH
ynoBinbHIOE anontito (f=—0,137) [4]. Perymsropni Bumoru (GDPR, ESG-3BiTHICTB, 1110 HaOyBae
Aenani OUIBIIOro 3HAYEHHS JUIA HIANPHEMCTB JicoBoro cekropy €C) € CHCTEMHO JBOICTHM
(dakTopoM: MiJBUIIYIOUN CTAHIAPTH SKOCTI JaHUX, BOHU OJHOYACHO CTBOPIOIOTH HEIPOIOpIIiiiHe
HaBaHtaxeHHs Ha MCIL. 3a manumu OECD [7], cepen wmouoBux Oap'epiB nm¢posizamii
ykpaincekux MCII pominytote Opak ¢inancyBanus (~40%), HecTaua KBani(iKOBAaHHX KaJpiB
(~35%) Ta 6pak kommnereHTHOCTI (~28%). [loBHOMacmTabHe BTOprHeHHS 2022 poKy MPHUCKOPUIIO
nepexin n0 BiTym3HAHUX CRM-pimens, mo ¢opmye cnenudiyHUi 30BHIMIHIA KOHTEKCT IS
rajly3eBHX MiIIPUEMCTB.

Pucynok 1: bap'epu nugposizanii MCII Ykpainn (OECD, 2021, n=500)

Bap'epu undpposizauii MCI1 Ykpainm (OECD, 2021, n=500)
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Ha ocHOBI cuHTe3y JOCHI)KeHb BHUABICHO TpH KaTeropii ¢akropis: (1) apaiiBepm — IT-
iHppacTpyKkTypa, nudpoBa KOMIIETEHTHICTb, OYiKyBaHHs B2B-kmienris; (2) 6ap'epm — Opax
¢dinancyBaHHs, (parmMeHTalis BUPOOHMYMX Ta KIIEHTCHKUX NaHWX, BUTPATH HAa BiJMOBIIHICTH
perynstopauM BuMmoram; (3) aBoicti ¢axropu — perynsaropui Bumorun (ESG/GDPR), II-
iHcTpymenTt, CRM y HemapkeTuHroBux ¢yHkuisx. KiarodoBuil BucHOBOK: «mapagokc CRM» —
HEBIAMOBIAHICT MK OYIKyBaHMMH Ta PEaJbHUMHU PE3yJIbTaTaMU BIPOBAKCHHS — MOSCHIOETHCS
HE TEXHOJIOTIYHUMU HEIOTIKaMH CHCTEM, a CIa0KICTIO OpraHi3aliifHOro KOHTEKCTY Ta yIpaBIiHHS
TaHUMH.



Pucynok 2: Agantopana pamka TOE-CRM: ¢pakropu, npupoaa BIUIMBY Ta pe3yJ1bTATHBHICTD
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PiBeHb yTpMaHHS KNieHTIB

Yac 06pobku 3anuTis

OmiHKy piBHS BIPOBAHKEHHS 3alpPONIOHOBAHO 3JIHCHIOBATH 3a TpboMa BUMIpaMu:

iHTerpanisi cucreM (KUIBKICTh 1HTETpOBaHMX IJIaT(OpPM, HASBHICTH €IMHOTO MPOQUIIO KIIEHTA),

sakicTh naHux (<5% ny6umikaris, >90% 3amoBHEHHS KIIOUYOBHUX MOJIIB) Ta pe3yabTaTtuBHicTh (LTV,

retention rate, NPS/CSAT). LinecnpsimoBane BrnpoBamkeHHs CRM y MCII mpu3Boauth 10

MiABUILIEHHS PiBHS yTPUMaHHS KJIieHTiB Ha 25—40% Ta 3poctaHHs 00csary npojaxis Ha 15-30% —

10 B yMOBax TpuBanux B2B-1ukiiB 1epeBooOpoOHOI Tamy3i € 3HaUyIUM CTPATETTYHUM €()EKTOM.
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